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How does Signature Dwellings
balance affordability, design
quality, and lifestyle amenities
when developing residential
projects?

We see this less as a question of
affordability and more as a question
of value. At Signature, we create value
through planning. Our approach to
Breakthrough Planning and Cost
Intelligence looks at the entire
development process to identify
waste, duplication and inefficiency,
allowing resources to be directed
towards what genuinely improves the
quality of living.

This applies equally to design, space
and lifestyle. Passive design can
enhance natural light, ventilation and
everyday comfort. Spatial planning
can make every square foot work
harder, while considered, low-density
amenities can create meaningful
experiences rather than simply adding
to a list of facilities. The objective is
not to achieve value by compromising
specifications, but by making better

decisions earlier.
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For us, this is the foundation of
Experience-Led Luxury: using
intelligent planning to create homes
that offer greater design quality,
spatial efficiency and everyday
experience, delivering value that
residents can experience in the way
they live.

What has helped Signature
Dwellings maintain construction
quality and delivery discipline as
its project portfolio expands?

We believe delivery discipline begins
well before construction. At Signature,
planning extends beyond design into
the way a project is prepared, tested
and executed. We address regulatory
approvals and infrastructure testing
before launch, while pre-procurement
helps establish material specifications,
vendor accountability, and supply
continuity early in the process.

We also build continuity into the
execution ecosystem. Structured
contracting arrangements support
labor stability, while clearly defined
responsibilities help maintain
consistency in quality and timelines.
We ring-fence project finances
through escrow structures, adding
an extra layer of discipline and
transparency.

As the portfolio grows, standardized
processes and early decision-making
allow us to scale without losing
attention to detail. For us, delivery
discipline is not simply about meeting
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a handover date. It is about creating
the conditions to meet that date with
the quality we promised. In that sense,
delivery is a planning decision, made
with the same care as the design itself.

Which customer segments

and cities will shape Signature
Dwellings’ growth over the next
five years?

Our focus is the discerning, upwardly
mobile professional and the modern
investor who increasingly looks
beyond conventional markers of
luxury. They value spatial intelligence,
thoughtful design, environmental
wellness and lifestyles that feel
considered rather than ostentatious.

We see an opportunity to broaden
how luxury is understood in residential
real estate, moving the conversation
from what a home offers to how it
makes everyday life feel. It could be
the quality of arrival after a long day,
the privacy of a bedroom, a walk
through the landscape or simply
having the right space for family life.
This is the space we call Experience-
Led Luxury.

Geographically, our growth will follow
urban corridors where infrastructure,
employment and aspirations are
converging. In Bengaluru, this
includes NH-844, Sarjapur and Gunjur.
In Kochi, our focus includes Kakkanad
and the Seaport-Airport Road
corridor, supported by the expansion
of Infopark and SmartCity. m



